A Testimonial Profile
for Individuals and Families

e Ultra-specialized field
* Helping to protect a business
* Helping to protect a family

* Disability Income Insurance

Meet the Tanners.

“You always think it’s not going to be you. You always
think it’s going to be somebody else. But when it
becomes you...it’s a whole different ballgame.”

Jana and Dr. Jerry Tanner

MassMutual Customer VoicesSM:
real people, real solutions.

Dr. Jerry Tanner finished medical school in 1978. After Over the years, Jerry bought disability income

his ophthalmology residency, he did a sub-specialty insurance policies and added business overhead

year of training in glaucoma and glaucoma surgery, expense insurance policies to help protect his family
putting him in an ultra-specialized area. and the responsibility he had to his business.

Jerry then began his own practice, taking over an exist- “I was always real busy in my ophthalmology practice
ing practice from an ophthalmologist who had become and schedule, working as much as I needed to work
disabled. As his practice grew and expanded, Jerry and never seemed to miss out on vacation or anything
quickly realized, “...what it would take to maintain the like that,” Jerry says. He would run an average of 60
business...should something ever happen to me.” miles a week and Jerry always believed, “If I took care

of my body, it would take care of me.”

Insurance Strategies
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We'll help you get there:
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Then in 2002, at age 50, a routine physical revealed that five of the vessels We would love to have
to Jerry’s heart were 95% blocked with plaque. Two days later he under- him hea /z‘hy because |

went heart surgery, which triggered a sequence of operations over the next

know he’d be one of the
best ophthalmologists in
this area, but if he can't be
policies,” Jerry says, “I need somebody to be a good advocate for me.” one-hundred percent healthy,
Bob said, “We'll do that.” at least we can help him

to be healthy financially

four years that ended up also including hip surgery.

After becoming disabled, Jerry contacted MassMutual agent Bob

Bettenhausen. “Bob, I’ve had some health issues and I have some

Without Disability Income Insurance, this may have been devastating to
Jerry’s family and his business. The policies allowed Jerry’s practice to thr OUgh MassMutual

continue operations, and for he and his wife to continue to live comfort- disabil l.l'y payments. )

ably. In addition, Jerry’s wife Jana was able to cut back on her own work

schedule to stay home and take care of him so that he did not have to go — Bob Bettenhausen

CLU

Lincoln, NE

into a facility.

Robert Bettenhausen is a Registered Representative of and offers securities through MML Investors Services, Inc. (member SIPC), a MassMutual
subsidiary. Supervisory Office: 10250 Regency Cir, Suite 250, Omaha NE 68114; Phone (402) 397-8600.

Robert Bettenhausen is licensed to offer insurance and/or securities products and services in AZ, CO, IA, KS, MD, MN, MO, NE, OH, SD, WA and CA
(CA License 0C31473). He cannot communicate with, nor respond to, requests from users who reside in jurisdictions where he is not licensed to conduct
insurance andy/or securities business.

All disability income insurance policies and riders are issued by Massachusetts Mutual Life Insurance Company, 1295 State Street, Springfield, MA
01111-0001. Some products and riders may not be available for sale in all states and may have exclusions and limitations. For costs and complete
details of coverage, please call your MassMutual agent or MassMutual at (800) 272-2216 to be referred to an agent in your area.
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